
C O R P O R A T E  S E R V I C E S  &  G C C  M A R K E T  E N T R Y

Enter the Gulf
with the right
structure.
Compare six GCC markets, choose an appropriate
establishment route and coordinate the work required to
become operational.

B A H R A I N S A U D I  A R A B I A U A E Q AT A R K U WA I T O M A N



0 2

S T A R T  W I T H  T H E  B U S I N E S S

The right company begins with the
right questions.

Company formation is not simply a
question of where registration appears
easiest. The right route depends on what
the business will do, where its customers
will be, how it will be owned and how it
needs to operate after incorporation.

Trustlic helps the client see the
complete operating picture before time
and money are committed.

0 1

First-time
entrepreneurs

0 2

Employees
becoming owners

0 3

International
businesses
entering the GCC

0 4

Regional groups
expanding again

0 1 The activity
What the company will sell, deliver or hold.

0 2 The market
Where customers, contracts and operations will
be.

0 3 The owners
Who will own, manage and control the company.

0 4 The structure
Local company, branch, free-zone or another
permitted route.

0 5 The presence
Premises, people, residence permissions and
approvals.

0 6 The operating reality
Banking, records, renewals and continuing
obligations.

0 7 The future
Later expansion, new investors, trademarks or entry into another GCC country.
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0 1 BH
Bahrain
Trustlic's home market and a connected Gulf base.

0 2 KSA
Saudi Arabia
Registration and continuing requirements shaped around the Saudi
activity.

0 3 UAE
United Arab Emirates
Mainland, free-zone and specialised routes compared against the
operating plan.

0 4 QA
Qatar
Mainland, financial-centre and free-zone possibilities considered
where relevant.

0 5 KW
Kuwait
Permitted routes and activity-specific conditions assessed before
establishment.

0 6 OM
Oman
Mainland, free-zone and special economic-zone options reviewed
against the plan.

There is no universal best jurisdiction. The preferred route follows the activity, ownership, customers, premises, people and future plan. Current local requirements are verified before a recommendation is made.

0 3

S I X  G C C  M A R K E T S

One region. Six operating
environments.



0 4

T H E  A S S I G N M E N T  R O U T E

Plan. Establish. Operate.
Registration is one stage of a wider operating decision. Each phase keeps the commercial
objective, provider responsibilities and continuing requirements connected.

0 1 P L A N

See the full
picture before
filing.
Understand the activity,
owners, customers, market
and practical operating needs.

P H A S E  R ES U LT

A clear establishment plan, not
a generic package.

0 2 E S T A B L I S H

Keep every step
connected.
Coordinate the agreed
establishment process and its
supporting workstreams.

P H A S E  R ES U LT

An established company with a
route towards operation.

0 3 O P E R AT E

Treat
registration as
the beginning.
Organise the obligations that
keep the company active and
properly maintained.

P H A S E  R ES U LT

One coordinated view of
continuing company
obligations.

Compare jurisdictions and
routes

Identify ownership, office and
approval conditions

Clarify responsibilities, costs
and timing assumptions

Recommend a practical route

Trade name and initial
approvals

Incorporation documents and
licensing

Premises, address and sector
conditions

Banking and workforce
preparation

Registration and licence
renewals

Corporate records and
ownership updates

Employment and immigration
coordination

Finance, audit and filing
support through providers
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0 5

R E S P O N S I B I L I T I E S  A T  A  G L A N C E

One relationship. Clear
roles.
0 1

Trustlic
Explains the route, coordinates information and
providers, and reports progress.

0 2

Specialist provider
Performs local, technical or regulated work and
owns its professional output.

0 3

Authority, bank or
institution
Reviews the application, may request further
information and makes its own decision.

0 4

The client
Provides accurate information, approves the route
and makes the final commercial decisions.

W H AT  T H E  C L I E N T  R E C E I V E S
A practical route, tailored checklist, responsibility plan, transparent cost and timing
assumptions, a schedule for continuing obligations and one central Trustlic contact.

P R O F E S S I O N A L B O U N D A R Y
Trustlic is not a law firm, regulated tax adviser or audit firm. Regulated work is performed by appropriately
appointed professional providers.



S T A R T  A  C O N V E R S A T I O N

Tell us where you want to
operate.
Share the intended activity, preferred market and timing. Trustlic will
review the information and arrange an initial conversation about the
most relevant next step.

E M A I L

Info@TrustlicGroup.com

P H O N E

+973 1711 8218

W E B S I T E

trustlicgroup.com

I N S T A G R A M

@trustlic.group

O F F I C E

Office 1026, Building 361, Road 1705, Block 317, Diplomatic Area, Manama, Kingdom of Bahrain

DISCUSS YOUR MARKET ENTRY

CR No. 142136
Member of Bahrain Chamber

Trustlic Group is an independent corporate advisory firm. It is not a government body, law firm, regulated tax adviser or audit firm, and is not affiliated with any government
authority. Official documents are issued by the relevant authorities. Regulated services are provided by appropriately appointed professional providers.
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